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I ð 1. Survey Overview: Survey Methods

1．Purpose of the survey





 80% of companies in Central and South America have headquarters in Japan or North America.
 Among individual countries in the region, Mexico has the highest number of companies that have headquarters in 

North America. 
 Many companies in countries to the south of Colombia have headquarters in Brazil, which is closer in distance.
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I ð 3. Survey Overview: Location of regional headquarters for business in Latin America
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I ð 4. Survey Overview: Summary points

■Overview: 

Recovery of resource prices and increased sales in the local markets has contributed to improved profits 

for Japanese companies, mainly in major Latin countries such as Chile, Colombia and Peru. As Brazil's 

economy has been in a recovery trend thanks to the high value of natural resources, Japanese 
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2．Chile





II ð 1 ð (2) Operating profit forecast for 2017 (compared to previous year)
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II �²2 �²(2) Reasons for increased operating profits for 2018 (by country 1)H�19 H�



II ð 2 ð (2) Reasons for increased operating profits for 2018 (by country 
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II ð 2 ð (3) Reasons for decreased operating profits forecast for 2018 (by country 2)
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II ð 3 ð (2) Approach to future business challenges in the next one or two years: Reasons for òExpansionó (by country 2)



 In Central and South America as a whole, òsales functionó was the number one function in the answers 
(76.4%Ź75.0%), same as the previous year. It was particularly high in Colombia 
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II ð 3 ð (3) Approach to future business challenges in the next one or two years: Functions companies wanted to expand in detail (by country 2)



 The percentages of òsales declineó (81.8%Ź63.6%), òlow future growth prospects and potentialó (45.5%.3%þ, 

and òlow acceptance for 
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 Economic recovery in Chile resulted in an increase in internal demand, which caused the current severe price 

competition. Therefore, the percentage of òrise of competitors (in price competition)ó increased (45.9%Ź56.8%), 

which was the highest percentage in the region.

 In Argentina, the percentage of òlack of progress in deregulationó jumped from 17.4% to 43.9%, compared to the 
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 Mexicoõs percentage of òexchange fluctuations against the US dollaró was the highest in the region, same 
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 It had the highest percentage in Central and South America for òstable political/social environmentó 

(73.9%Ź86.5％
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 Many of the companies utilized various agreements with Mexico for imports, and with the Andean Community 



 Many of the companies utilized bilateral FTA/EPAs for exports to Asia. 

II ð 7 ð (1) The utilization of, and problems faced in utilizing FTA/EPA: Peru
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 Although a high percentage of companies in Brazil had expanded into the country in the 1980õs or before, less 
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